






	


	


	






	


	


	


9. COMPETITIVE NEGOTIATED PROCUREMENT USING QUALITATIVE EVALUATION         

    CRITERIA

In accordance with FAR 52.212-2 Evaluation-Commercial Items  (Jan 1999)
(a) The Government will award a contract resulting from this solicitation to the responsible offeror whose offer conforming to the solicitation will be most advantageous to the Government, price and other factors considered. The following factors shall be used to evaluate offers: 

· Past Performance/Experience 

· Technical Capability/Approach

· Price


(End of Clause)

The specifications/statement of work included in the attached model contract serves as the Government's baseline requirements.  

These value characteristics are performance based and permit selection of the offer which provides better results for a reasonable marginal increase in price.  

Efforts should be made to keep offers as BRIEF as possible, yet providing relevant, adequate, and substantive information essential for a proper evaluation. 

A.  Past Performance/Experience:
Each offeror will be evaluated on the necessary experience he/she posseses from past performance of work, similar in size and scope to this requirement.  

The offeror shall provide on the attached Past Performance forms, information on no more than 3 relevant past contracts (within the last 18 months), listing contract number, contract value, contractor name and point of contact (including address, telephone and fax numbers, and e-mail address, if available), status of the contract (current, terminated (if so, why), successfully completed), and what the contract was for. 


The following items should be addressed in your past performance each synopsis:

· Quality of product/service delivered (i.e., compliance with contract requirements; quality of product/service deliverd, reports delivered; appropriateness of personnel used; and technical excellence);

· Cost control (cost of project, reason for cost growth/cuts);

· Timeliness of performance (i.e., meeting transition and cut-over schedules; reliable; and no liquidated damages);

· Business Relations (i.e., effective management; responsive to contract requirements; prompt notification of problems; flexible; pro-active; effective contractor-recommended solutions; and businesslike correspondence).

An assessment will also be made of the type of technology the company is focused on.

B.  Offeror Technical Capability/ Qualification of Personnel Who Will be involved in this Contract

The offers will be evaluated on the overall technical (innovative) approach to accomplishing the entire Statement of Work (SOW). This evaluation will also include consideration of the Offeror’s demonstration of the following:

Key Staff.  Vendor personnel will be evaluated on the direct hands-on development experience with the following:


Technologies / Languages / API’s / Commercial Products:



Microsoft’s Component Object Model,



Active Template Library,



C++

XML (DOM in VC++), 

WIN32,

Windows,

MFC,


Aircraft Flight Visualization Toolkit,



Visual Studio Development Environment,



Rendezvous,



Objective Studio (OTP, OV, SFL),



Microsoft’s Platform SDK,



Measurement Studio,



OpenGL,



Boundschecker.


Programming Style:


Use of  (exception handling)/(error handling) in code,



Use of proper windows variable/function/method naming convention,


Use of proper code comments,


Use of Windows debugging/performance monitoring facilities,


Experience using windows based software.

Technical Communication/Technical Writing Skills.  Documentation and frequent communication will be required on this contract and thus technical communication/technical writing skills are vital.  Consequently, an assessment of this skill level will be made on the basis of the Offeror’s overall proposal writing style. 

Contractor’s Unique Skills/Tools.  Does the vendor bring any unique skills/tools/experience to accomplish the work.  

Risk Management.  An evaluation of the vendor’s awareness of the safety risks and quality of software associated with the development of “critical” components of a space rated vehicle. (Discuss technical, schedule & cost risks).  Discuss your approach to minimizing and managing these risks, during contract performance.

C.  Price

Each offer’s total price will be evaluated for reasonableness (include basis for estimate) and overall best value of the product being commensurate with price.  

10.   EVALUATION PROCESS:

The Government will evaluate offers in two general steps:

Step One -- An initial evaluation will be performed to determine if all required information has been provided and the offeror has made a reasonable attempt to present an acceptable offer.  Offerors may be contacted only for clarification purposes during the initial evaluation.  Offerors determined not to be acceptable shall be notified of their rejection and the reasons therefor and excluded from further consideration.

Step Two -- All acceptable offers will be evaluated against the specifications/statement of work in the model contract attached to this solicitation and the value characteristics listed above.  Based on this evaluation, the Government has the option, depending on the specific circumstances of the offers received, to utilize one of the following methods:  

a) make selection and award without discussions; or 

b) after discussions with all finalists, afford each offeror an opportunity to revise its offer, and then make selection.

            Note:

c)  When an offer is not selected for award, the proposer will be notified.  

d)  When an offer is selected for award, negotiation and award will be handled by the procurement office.  The offer is used as the basis for negotiation.

11. REQUIRED INFORMATION TO BE PROVIDED BY OFFEROR

Offerors shall submit One (1) SIGNED FAX COPY, and E-MAIL ONE (1) COPY of the following documents to the fax number and e-mail address provided in Block 5 of this document:
a. Offeror Technical Approach/Capability Information (addressing considerations listed in paragraph 9b)

b. Past Performance Information 

c. Price proposal (as a separate attachment from model contract)
d. Model Purchase Order/Contract (fill in JSC Form 1429C “Block 5, 12, and 14”) 

e. Delivery schedule proposal for negotiation (if different from section SOW 4.0, provide as a separate attachment from Model Purchase Order/Contract) 
f. Representations and Certifications (to be furnished to successful offeror for completion)
Offerors are responsible to confirm the Government’s receipt of all information transmitted.  

Offerors are advised that proposals sent to JSC by commercial carrier (e.g., Federal Express, etc…) are NOT delivered directly to the designated procurement office for receipt of these proposals.  All packages delivered by commercial carrier are routed to the Transportation Branch at JSC.  

12.
Offerors are also encouraged to ensure that they have submitted the required documentation to the url’s listed below, and that your company is listed in the on-line database for the following:  

Central Contract Registry http://www.ccr2000.com        and      VETS 100 http://vets100.cudenver.edu/
All vendors doing business with NASA are now required to be VETS-100 certified, and to have a cage code that matches the corporate address submitted with its proposal.  
13. SOLICITATION PROVISIONS INCORPORATED BY REFERENCE  (52.252-1)(FEB 1998)

This solicitation incorporates one or more solicitation provisions by reference, with the same force and effect as if they were given in full text.  Upon request the Contracting Officer will make their full text available.  The offeror is cautioned that the listed provisions may include blocks that must be completed by the offeror and submitted with its quotation of orrer.  In lieu of submitting the full text of those provisions, the offeror may identify the provision by paragraph identifier and provide the appropriate information with its quotation or offer.  Also, the full text of a solicitation provision may be accessed electronically at this/these address(es):


FAR provisions:  http://www.arnet.gov/far/


NASA FAR Supplement provisions: http://www.hq.nasa.gov/office/procurement/regs/nfstoc.htm



NOTICE:  The following provisions are hereby incorporated by reference:

    A.  FEDERAL ACQUISITION REGULATION (48 CFR CHAPTER 1) PROVISIONS

Provision 

No.                    Title

52.212-1 
Instructions to Offerors-Commercial Items  (Oct 2000)

52.212-2 
Evaluation-Commercial Items  (Jan 1999)

52.212-3
Offeror Representations and Certifications-Commercial Items (Apr 2002) (to be furnished to successful offeror for completion)

    B.  NASA/FAR SUPPLEMENT (48 CFR CHAPTER 18) PROVISIONS

Provision 

No.                   Title

1852.215-84
Ombudsman (Oct 1996) (Insert: "Debra L. Johnson/ BA at (281) 483-4157" and “Before consulting with any ombudsman, interested parties must try to resolve their concerns with the contract specialist or the contracting officer.  DO NOT CALL THE OMBUDSMAN FOR SOLICITATION REQUESTS/INFORMATION.")

OFFEROR PAST PERFORMANCE/ PAST EXPERIENCE INFORMATION

(Provide at most 3 separate relevant references within the past 18 months)

SUMMARY PAGE



BRIEF PRODUCT
 CUSTOMER BUSINESS
CUSTOMER TECHNICAL

CONTRACT
 CONTRACT
SERVICE /TITLE & 
MANAGER/CONTRACTING
MANAGER & TELEPHONE

NUMBER
 VALUE
DESCRIPTION
     OFFICER
      NUMBER

Mark appropriate contract numbers with an * or #.

*Contracts related to the proposed effort

#Contracts performed by your division of the company

REPP Form 1

OFFEROR PAST PERFORMANCE/ PAST EXPERIENCE INFORMATION

(Provide at most 3 separate relevant references within the past 18 months)

QUALITY OF SERVICE PROVIDED FOR SIMILAR WORK

I.
CONTRACT INFORMATION:


A.
Name and Address of Customer:  



B.
Contract Number  


C.
Contract Type  


D.
Period of Performance from  ____________________ to 


E.
Place of Performance  


F.
Cost History (list total price or if cost plus, list total cost excluding fee)



1.
Original Amount of Contract
$ 




2.
Final Cost of Contract(s)
$ 




Reason for change, if any:


G.
Schedule



1.
Original Scheduled Starting Date





2.
Original Finish Date





3.
Actual Start Date




4.
Actual Finish Date





5.
Reason for change if any


II.
REFERENCES:


A.
Cognizant Contracting Officer (If commercial, customer’s business manager)



NAME  





ADDRESS  





TELEPHONE NUMBER  




B.
Cognizant Technical Manager



NAME  





ADDRESS  





TELEPHONE NUMBER  



*NOTE:  It is the offeror’s responsibility to ensure that all references and phone numbers are current and correct.
OFFEROR PAST PERFORMANCE/ PAST EXPERIENCE INFORMATION

Attachments

III.
Describe in detail the nature of the work and services performed.  Use a blank sheet of paper if 
necessary.

>>>>>>>>>>>MODEL PURCHASE ORDER/ CONTRACT STARTS BELOW >>>>>>>>>>>>>>>>>>

